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You are also not a sales goal or a quota or a statistic. You are a dentist.  
And if you’re looking for a company that understands that distinction, we’d like to 
introduce ourselves. We are The Dentists Insurance Company, TDIC. We only protect 
dentists and are relentless in our pursuit of innovative ways to protect you, your first year 
in the profession and every year after. Take our New Dentist Program.

New Dentist Program 
$0 Professional Liability insurance for your first year.* 

45% discount in your second year and 25% in your third. 

Guidance through our Risk Management Advice Line. 

Five-minute short form and e-signature make the online application process a breeze.

Apply today at tdicinsurance.com/newgrad

* First year TDIC Professional Liability coverage rates are $0 in IL. Rates depicted are for new and never practiced dentists, 
licensed within the last twelve months and are valid for $1M/$3M coverage amounts. Rates increase until a mature policy is reached.

Protecting dentists. It’s all we do.®
   

800.733.0633 | tdicinsurance.com

Endorsed by the
Illinois State  
Dental Society

You are not  
a benchmark.
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NEED TO KNOW

New Grassroots Text Alert System...
Phone2Action

ISDS is implementing a new text system called Phone2Action 

that provides you with a quick, easy way to contact your 

legislator on issues before the General Assembly—right from 

your cell phone.  To ensure the success of this grassroots action 

tool, we need you to sign up.  For easy, step-by-step instructions, 

visit our website’s Advocacy page.  Each individual member 

must sign up for Phone2Action.  Questions?  Contact Pam 

Cuffle at pcuffle@isds.org.
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Call today at (312)-929-3055

PRESIDENT’S MESSAGE

If Perception is Reality, How Do We Change It? 
As I approach the halfway point of my term as ISDS President, I thought 
I would return to the theme of the year, “The Patient is the Center of our 
Dental Universe.”  It may sound a bit corny, but it is a concept that guides 
everything I do in practice.  And putting it down on paper to explain the 
importance of this began with just a single phone call to a colleague. My 
colleague had seemingly forgotten that there is nothing more sacred than 
our obligation to our patients at all times, even if they want to be seen 
by another dentist.  Sometimes we need to take a step back and humble 
ourselves to find the right direction. 

When I look at the position that we are in as a profession, battling the 
perception that the cost of dental treatment is beyond what average 
Americans can afford, thinking that the addition of a new level of dental 
auxiliary will help access to care, and wondering if there is a way to cut 
the dentist out of dental care altogether, we must take a long, hard look at 
what we do.  These are the times when I believe most strongly that we need 
to elevate our profession to the next level in the care we provide, in order to 
reinforce the importance of dentistry in overall health and the importance 
of the dentist as the provider of that care.  We also need to look at the 
ways that we can be a part of the solution to the issues, rather than just 
complaining about the solutions that are being suggested by outside 
entities, whether they are non-profit foundations, our state legislators or 
part of our dental team.  

What are the concerns that have been expressed to us?  Well, we frequently 
hear that the cost of dental care is very high and that access to dental care, 
either by the poor or in rural areas, is difficult.  How can we combat that 
perception?  We can start by continuing to emphasize that the mouth is 

actually a part of the whole body and that oral conditions are a window to 
the health of the patient.  This can change the idea that visiting the dentist 
is an optional treatment and must be considered just as important as a visit 
to their physician.  We must educate our medical colleagues to make sure 
that they encourage their patients to visit the dentist as part of maintaining 
overall health.  When the public perceives a real value to dental care, rather 
than viewing it as only cosmetic, then their perception on cost will change.  

Access to care is a much harder issue to address.  Many public foundations 
want to point out that there is a shortage of dentists and that adding a 
new, lower cost alternative to dentists will solve the problem.  There is no 
research that shows the actual effectiveness of this dental therapist, but 
it resonates with legislators as a possible solution.  As a dental society, we 
show we care about access with our Mission of Mercy events every other 
year.  And while these events highlight the amount of need out there, they 
don’t begin to make a dent in the problem.  We should each try to keep that 
spirit alive in between our MOM events and provide some pro bono services 
in our practices for those in need. It still won’t eliminate the problem, but 
it is more likely to have a real impact if we can all do something.

As we look to the future and envision the practice of dentistry, we must 
continue to emphasize that our patients are the most important part of our 
practices. And that we must continue to put their needs above all else if we 
are to see our profession continue to be respected in oral health.

Elite pays on ALL 
Precious Metals. Call for 
our competitive rates!



What is PMPnow?

www.ilpmp.org

PMPnow allows your electronic health record system to automatically send requests
to the PMP. Patient information is then viewable within seconds inside your EHR. 

No more logging on to the website and remembering passwords. For more 
information visit: www.ilpmp.org or email: dhs.pmp@illinois.gov.

(R-10-18) PMPnow Ad
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Why NOT Be a Member?
Illinois Dental News recently caught up with several member 
dentists who eventually became leaders at the state, local or national 
(tripartite) levels of organized dentistry.  We asked them how they got 
involved, why they became a member, and why they are still members 
of the Illinois State Dental Society, American Dental Association , and 
their local dental society.

Dr. Samuel Willens, Chair, ISDS Membership Committee:  Through 
every step of my dental career, ISDS has been there with me.  I do not just 
see ISDS as the constituent dental society of the tripartite; I see the ISDS 
as family—a family of oral health professionals and ISDS staff members 
that for over 150 years has remained committed to its members and the 
communities that we serve.  It is this incredible history and a common goal 
for advocacy and advancement of oral healthcare in Illinois that makes me 
proud to call myself an ISDS member and a part of the family.  

Dr. Benjamin Youel, ADA Committee on the New Dentist:  I didn’t 
actually “choose” to join the ADA, ISDS and the Chicago Dental 
Society. When I started dental school at UIC College of Dentistry, I was 
automatically a member and was also an ASDA (American Student Dental 
Association) member. I am the only dentist in my family, so as a first-year 
dental student I had a minimal understanding of what it meant to be a 
dentist.  I realized quickly how “over my head” I was, so I decided to start 
volunteering with my local ASDA chapter and then with national ASDA. I 
soon met CDS, ISDS and ADA leaders through this involvement. 

It was my involvement with organized dentistry that made me feel less 
“in over my head.” I met dentists from all over the country who were so 
excited to be dentists that they chose to volunteer their free time with their 
professional associations. These colleagues affirmed my decision to be a 
dentist (and pay the requisite tuition) was a wise one. They inspired me 
and made me excited about my future.

I may not have “chosen” to join organized dentistry, but I choose to never 
leave. My confidence as a dentist has benefited. My understanding of how oral 
healthcare is delivered in the U.S. has been enhanced. As a member, I help 
influence the decisions that make dentistry a great career. Lastly, I’ve met 
some of my favorite people through organized dentistry. Why would I leave?

Dr. Bryan Blew, Speaker of the House, Past ISDS Membership 
Committee Chair: The camaraderie that I have experienced and the 
relationships that I have developed since my very first local dental society 
meeting have expanded greatly across the state of Illinois and throughout 
the country. I have learned a lot through these relationships by listening 
to other dentists’ ideas, struggles, and successes related to their clinical 
practice, business acumen, and issues related to the delivery of oral health 
care in our country.  Through it all, organized dentistry on all levels 
has provided the comfort of knowing that, because of the strength of 
association membership, the future is extremely promising for those who 
practice, those who teach, and for the patients that we serve. 

Dr. Stacey Van Scoyoc, ISDS Treasurer:  I have been involved with 
organized dentistry since dental school.  I believe that I first joined simply 
because I felt so honored to be in the profession, and in my mind, the 

American Dental Association was the pinnacle of the profession.  Being 
able, as a student, to be a part of the ADA made me feel empowered and 
part of something greater than myself.  I felt the ADA was there to help me 
with resources while I was in school and when I graduated, and to protect 
the profession.  Once I graduated, I remained active for the same reasons, 
but also began connecting with dentists in my community.  I moved two 
hours away from my family and friends when I first started practicing 
and found being a part of the local dental society to be my initial social 
connection to my new hometown.  These first friendships remain some 
of my closest friends to date.  The reason why I stay involved after all 
these years boils down to the relationships I have found with likeminded 
professionals, and my belief that the ADA is always working to protect the 
profession, help me with my life and business practice, educate patients 
about the importance of oral health and to advocate for patients.  

Dr. Lynse Briney, Chair, ISDS Communications Committee:  First, I had 
the unique experience of getting to do a six-week externship at the ADA 
Washington Office when I was in dental school. It was an eye-opening 
experience to get to see an entire staff working on oral health policies, 
business regulations and lobbying for dentistry not only in Washington, 
D.C., but in every state! After that experience, I knew I would be a 
lifelong member of the organization. Now being, dare I say, a mid-career 
practitioner, I stay because I have made friends and I enjoy going to local 
branch (Chicago Dental Society) meetings and the Midwinter Meeting to 
learn, catch up, and have a little fun. As a leader for the organizations, it 
is also really cool to get to be at the table, shaping the direction of where 
dentistry should go in in the future!  

Dr. Vishruti Patel, ISDS Governmental Affairs Committee:  My 
compelling reason for choosing dental school was that dentistry is a 
very rewarding profession.  I joined the tripartite to stay connected to 
other professionals outside of my solo practice, and they have become 
my mentors, consultants and support system.  The practice of dentistry is 
changing, and ever-changing health care policies leave the future of dental 
benefits uncertain. Patients worry about higher insurance premiums and 
lower coverage.  Third party payers dictate treatment by way of policy and 
coverage.  

Dental education is financially out of reach for many aspiring students.  
Dental students graduate with enormous debt, and practicing dentists 
report being “less busy.”  We may need to work harder and longer, 
undermining the very work/life balance our profession promises.    
As tripartite members, we are able to advocate for our patients and our 
profession.  Together, we can ensure that dentistry remains the top health 
care profession for generations to follow.  For me, being a member mean 
being a part of the solution and the big picture for dentistry.

Dr. Samantha Arnold, Chair, ISDS New Dentist Committee:  Membership 
is so much more than just paying my dues. Membership is comfort. I 
feel comfort in knowing there is a resource for all the little questions that 
pop up throughout the day. From patient specific dilemmas to insurance 
nuisances, I can always think of a dental college or ISDS staff member who 
can help. 
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Thanks to our Recruitment and Retention Team Leaders who provide 
guidance and a warm welcome to non-member dentists at the local level:
G. V. Black District Dental Society (vacancy)
Danville District Dental Society – Dr. James Hardy
Chicago Dental Society
 Englewood – Dr. Denise Hale
 Kenwood-Hyde Park – Dr. Sherece Thompson
 North Side – Dr. Joshua Adam Ries
 North Suburban – Dr. Yendis Gibson
 Northwest Side – Dr. Thomas Schneider, Jr.
 Northwest Suburban – Dr. Bryce Larson
 South Suburban – vacancy
 West Side – Dr. Michael Tauber
 West Suburban – Dr. Anna Orland
Decatur District Dental Society – Dr. Warren Jesek
Eastern Illinois Dental Society (vacancy)
Fox River Valley Dental Society – Dr. Ramona Bosma
T. L. Gilmer Dental Society (vacancy) 
Kankakee District Dental Society – Dr. John Krisko
Prairie Valley Dental Society – Dr. Adam Sanberg

Illinois Valley Dental Society – Dr. Mitchell Myers
Madison District Dental Society – Dr. Mary Lucido
McLean County Dental Society (vacancy)
U.S. Grant Dental Society – Dr. Tom Hartog
Peoria District Dental Society – Dr. Sue Bishop
Rock Island District Dental Society – Dr. Greg Weinberg
St. Clair District Dental Society – Dr. Jake Frazier
Southern Illinois Dental Society – Dr. Isaac Davison
Wabash River Dental Society – Dr. Robert Marley
Illini District Dental Society – Dr. Heath Grote
Whiteside-Lee County Dental Society – Dr. Joel Hochstatter
Will County Dental Society – Dr. Alayna Corden
Winnebago County Dental Society – Dr. Vaughn deGuzman
McHenry County Dental Society – Dr. Alex Tzanos

For a map of the districts and local component dental societies of ISDS, 
visit the Local Components under “About Us” at ISDS.org.  If you are 
interested in serving as an R&R Team Leader in one of the vacant 
positions, contact Membership Director Kathy Ridley at kridley@isds.org.

Membership Recruitment & Retention Team Leaders

Thanks to the following members who serve as New Dentist Network 
Liaisons at the local level.  New dentists (those in practice 10 years or less) 
can reach out to their local network leaders for questions, concerns, and 
camaraderie.

Samantha Arnold, G.V. Black District Dental Society
Jason Foreman, Danville District Dental Society
Chicago Dental Society
 Neil Singh, Englewood Branch
 Christopher Isabelle, Kenwood-Hyde Park
 Chelsea Jones, North Side Branch
 Lauren Allegretti, North Suburban Branch
 Larisa Spirtovic, Northwest Side Branch
 Jiao Cheng, Northwest Suburban Branch
 South Suburban Branch (vacancy)
 Olivia Lares and David Reisinger, West Side Branch
 Matt Drescher, West Suburban Branch
Hillarie Hudson, Decatur District Dental Society
Cody Gass, Eastern Illinois Dental Society
David Lazzara, Fox River Valley Dental Society
Christina Terstriep, T.L. Gilmer Dental Society
Edmund March, Kankakee District Dental Society
Prairie Valley Dental Society (vacancy)
Brendan Graham and Bobbie Laun, Illinois Valley Dental Society
J.R. Keller, Madison District Dental Society
Annie Nord, McLean County Dental Society
U.S. Grant Dental Society (vacancy)
Dan Lovell, Peoria District Dental Society

John Feehan, Rock Island District Dental Society
Renee Doyle, St. Clair District Dental Society
Southern Illinois Dental Society (vacancy)
Emily Rubenacker, Wabash River Dental Society
Lindsey Hans, Illini District Dental Society
Brandon Klein, Whiteside-Lee County Dental Society
Anthony Griglione, Will County Dental Society
Kristin Tussing, Winnebago County Dental Society
Michael Thompson, McHenry County Dental Society

What a great opportunity for new dentists to connect with other new and 
“seasoned” dentists in their local area.  If you are interested in becoming 
a New Dentist Network Liaisons or need to connect with one, contact Kathy 
Ridley, Membership Director, at kridley@isds.org.

New Dentist Network Liaisons
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NEWSBRIEFS
What Are Your Top Three 
Challenges? Your Membership 
Provides the Answers!
Being a dentist seems to be getting more 
complicated every day, according to dentists 
across the country who provide feedback to the 
American Dental Association.  Three topics in 
particular keep coming up—provider issues, 
finances, and staying current on clinical topics:
 1. Dental Plan Issues:  “Dealing with   
  insurance companies has become a  
  tactical game of how and when to submit  
  which procedures to be processed.    
  That, plus just not knowing what I  
  don’t know puts an added level of stress  
  on everything.”  Sound familiar?    
  Understanding that dental benefit issues  
  abound, members have access to experts in  
  navigating these issues through the ADA’s  
  Third Party Payer Concierge.
 2. Finances: “The thought that I might  
  be managing debt my entire life keeps 
  me up at night.”  Managing student  
  debt while also trying to plan for your  
  future can wreak havoc on your peace  
  of mind.  As an ADA member, Laurel Road  
  is the ADA’s exclusive partner for student  
  debt refinancing, with rate reductions that  
  could save $33,000 on average.
 3. Staying Current with Clinical Issues: “I  
  take the responsibility of advancing my 
  skills and bettering the care I am able  
  to provide very seriously.”  We’ve all had  
  unique patient cases that send us in search  
  of the most current clinical information  
  to guide our decision making.  Let the  
  ADA do the “heavy lifting” for you by  
  contacting the ADA Library and Archives  
  or visiting ADA.org for evidence-based  
  clinical resources.

Not yet a member?  Visit ISDS.org, or call the 
Illinois State Dental Society at 800/475-4737, 
and we’ll get the process started!

Dentistry Still a Top Job
U.S. News and World Report has released its 
“Best Jobs 2019” rankings of the 100 best jobs.  
According to the magazine, “No single job 
suits all of us, but many of the best ones have 
a few attributes in common: They pay well, 
challenge us year after year, match our talents 
and skills, aren’t too stressful, offer room to 

advance throughout our careers and provide a 
satisfying work-life balance... and whether the 
position is in demand.”  Dentists ranked #4; 
orthodontists tied for #5 with nurse anesthetists; 
oral surgeons and prosthodontists tied at #9; and 
dental hygienists ranked #30.  Which job took 
first-place this year?  Software developer.

Board Actions 
At meetings held on December 6-7, 2018, at 
ISDS headquarters, the Board of Trustees took 
the following actions:
 • Added a requirement that all delegates  
  and  alternates to the ISDS House of  
  Delegates sign an expectation statement  
  and that a list of delegates who actually  
  attended be published after the House  
  meets. 
 • Approved the memorandum of   
  understanding with the ISDS Foundation. 
 • Approved the auto-renewal dues policy.
 • Approved the drafts of the 2019 legislation.
 • Recommended that the anesthesia task  
  force look into pediatric considerations  
  pertaining to anesthesia requirements. 
 • Endorsed Independent Solutions as an  
  exclusive ISDS dental supplies buying  
  group. 
 • Endorsed Dental Recycling of North  
  America (DRNA) as an endorsed vendor of  
  amalgam separators/service.  
 • Established an Ad Hoc committee to review  
  the ISDS Bylaws. 
 • Referred the matter of adding the New  
  Dentist representative to the Board as  
  an official voting member to the Executive  
  Committee for review and consideration.  
 • Replaced Trish Keena, RDH member on
  the Member Services Committee, with  
  Sarah Velasco, RDH.  

SIU/SDM Provides Nearly 
$22,000 in Free Care During 
Veteran’s Care Day
Faculty, staff and students at the Southern 
Illinois University School of Dental Medicine 
(SIU SDM) demonstrated their appreciation for 
the sacrifice and service of the nation’s veterans 
by providing free dental care at the inaugural 
Veteran’s Care Day on Thursday, November 15. 
SIU/SDM third- and fourth-year dental students, 
under the supervision of dental school faculty 
who are all licensed dentists, provided free 

exams, x-rays, cleanings, fillings and extractions 
at no cost. Nearly $22,000 worth of free 
comprehensive care was provided to 33 patients.  
Edwardsville native Kathy Long brought her 
WWII veteran father, Clarence Korte, to Veteran’s 
Care Day.   Her parents’ insurance does not cover 
dental care.  She remarked at the relief and 
gratitude on the veteran patients’ faces at the 
clinic. “We understand that the selflessness of 
those who serve our country is the very reason 
we enjoy our freedoms,” said Katie Kosten, DMD, 
director of Community Dentistry. “We know 
there are a lot of veterans in need of dental care. 
This was a way that we could give back in the 
way we are equipped. We were honored to say 
thank you to our veterans.”

New Law Requires Dental Exams 
for Students Entering 9th Grade
A new Illinois law that took effect on January 1, 
2019, now requires children to have a dental 
exam performed by a dentist before starting 
high school.  Previously, Public Act 100-0829 
applied to children in kindergarten, second and 
sixth grades, but now expands to cover students 
entering ninth grade.  The law applies to public, 
private and parochial schools and goes into 
effect for the new 2019-2020 school year.
 
“Our children are our most precious resource, 
and every child deserves to enter school free of 
dental pain or problems.  Unfortunately, tooth 
decay and dental disease is a leading cause of 
decreased school performance and lost school 
days,” states ISDS President Dr. Randall
Markarian.

Children in the designated grades must have a 
dental exam performed by a dentist by May 15 
of the end of their school year or present proof to 
their school that their exam has been scheduled 
in the next 60 days.  Failure to present proof of 
the dental examination by May 15 may result in 
the school holding the child’s report card, unless 
the child present proof of the completed dental 
exam or proof that a dental exam will take place 
within 60 days after May 15.  The Department of 
Public Health will establish a waiver for children 
who show an undue burden due to lack of access 
to a dentist.
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Drs. Cascio and Discipio 
Receive Honors
Congratulations to Drs. Samuel Cascio and to 
Dr. Joseph Discipio who were honored on 
November 17, 2018, at the Italian American 
Executives of Transportation’s 47th Annual 
Scholarship and Awards Dinner Dance.  Drs. 
Cascio and Discipio were named the 2018 
Humanitarians of the organization.  Both 
dentists are long-time members of the Illinois 
State Dental Society.  Dr. Cascio is a past 
president of ISDS, while Dr. Discipio is a past 
president of Chicago Dental Society. 

Preview:  Midwinter 2019
Brave the Windy City for the Chicago Dental 
Society’s 154th Midwinter Meeting on Thursday-
Saturday, February 21-23. The theme of this year’s 
meeting is A Midwinter Mardi Gras.

CDS President Dr. Cheryl Watson-Lowry 
highlights this year’s meeting features:
 • Thursday:  Mentor Luncheon, Reception  
  and Opening Session with comedian 
  Jay Leno 
 • Friday: Carnivale, Couture and Cuisine  
  Fashion Show; New Dentist Reception: Meet,  
  Greet & More; Dental Student Reception;  
  Purple Xperience (Prince tribute band) at  
  Park West
 • Saturday: President’s Dinner Dance with  
  Opal Staples Orchestra
 • Return of live patient demonstrations
 • Bar coded daily ticket listing all of your  
  registered courses and activities for the day

Everything you need to register and be a part of 
this phenomenal meeting is available on the 
Chicago Dental Society’s website at www.cds.org/
meetings-events/midwinter-meeting.  

Board Votes “Yes” to Two New 
Endorsements: IDS and DRNA
In December, the ISDS Board of Trustees approved 
two recommendations from the Member Services 
Committee: endorsements of Independent Dental 
Solutions and Dental Recycling North America.  

Independent Dental Solutions (IDS) is 
an exclusive ISDS dental supplies buying group.  
The founders of IDS are Wisconsin dentists who 
banded together to start a group buying club of 
dental supplies after recognizing the disparity 
between what each of their individual offices paid 
for the same dental supplies, often from the same 

supply distributor. In realizing a high percentage 
of savings as a small group and wanting to help 
keep individual dentist offices independent and 
competitive with corporate practices, this group 
added some additional personnel to expand the 
buying club to a greater scale to receive even 
further discounted pricing.  This endorsement 
allows ISDS members to join the existing IDS 
group to receive discounted and consistent pricing 
on dental supplies while also generating royalty 
income for ISDS.  IDS is providing an average 
of 23% savings for supply orders for the average 
dentist when tallied against prior year annual 
expenses.  

“We are the first state to enter into an agreement 
with IDS,” said Dr. John Kozal, who chairs the 
ISDS Member Services Committee.  “Similar 
companies are web-based and buy from other 
supply companies.  With IDS, you’re working 
with one supply company, and they even have 
representatives that will visit your office and meet 
face-to face.”

“ISDS is excited to endorse IDS,” adds ISDS 
President Dr. Randall Markarian.  “We are 
always trying to find ways to deliver value to our 
membership, and IDS brings tremendous value 
and leadership to our dental community.”

To start saving, contact Sue Van Veghel at 
svanveghel@indi-dent.org and mention that 
you are an ISDS member.

Dental Recycling North America (DRNA) 
is a complete, 360-degree solution for amalgam 
separators and waste management.  The new EPA 
rule requires dental practices to install amalgam 
separators and recycle the waste annually by 
July 2020.    While the EPA makes installing an 
amalgam separator mandatory, paying for one 
is not.  As a benefit of membership, SDS has 
arranged for its members to receive a FREE DRNA 
amalgam separator with a three-or five-year 
service agreement.  This represents a savings of 
$850 for being an ISDS member!

DRNA offers a service contract for an annual 
fee that provides dental offices with a turnkey 
solution for equipment, recycling and compliance 
documentation to comply with all Federal, State, 
and local laws. DRNA offers three- or five-year 
price-locked service contracts at $500/year for the 
BU10-5 Unit (1-8 chairs) or $750/year for the 
BU10-30 unit (9-16 chairs).  A number of dental 

schools use DRNA, including SIU School of Dental 
Medicine.  DRNA will also pay a 15% royalty to 
ISDS on the annual service contract amount.  
Royalties from endorsed vendors contribute to 
overall non-dues revenues to the Society, keeping 
annual membership dues lower for all members.  
Visit the ISDS member page at www.drna.com/
isds, or call 800/360-1001, Ext. 2.

For more details on endorsed products and 
services, visit the Endorsed Companies page in 
the Member Center at ISDS.org.  Questions?  
Contact Finance Director Eric Larson at 
elarson@isds.org.

Enforcement Actions
The Illinois Department of Financial and 
Professional Regulation signed the following 
enforcement actions against Illinois dentists and 
dental hygienists taken in:

November 2018
Gold Teeth, Peoria, unlicensed: ordered to cease 
and desist the unlicensed practice of dentistry.

George Gekas, Springfield: dental license 
temporarily suspended pending the outcome 
of further proceedings due to physical/mental 
impairment.

October 2018 
(Editor’s Note: mistakenly omitted from 
December issue of Illinois Dental News)

Gilbert Mendez, Arlington Heights: dental license 
ordered to complete and submit pre-approved 
continuing education courses due to failure to 
diagnose jaw fracture.

Hicham Riba, Burr Ridge: dental controlled 
substance license restored to indefinite probation 
for a minimum of two years.

Peter Waidzunas, Gurnee: dental license 
indefinitely suspended for failure to submit to 
a compelled examination until the respondent 
undergoes said evaluation.

Clifford Zmick, Northbrook: dental license 
placed on indefinite probation for a minimum 
of two years for allegations of unprofessional 
conduct and patient abandonment.
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Dr. Stephen “Steve” Doran died peacefully in his sleep on Monday, 
December 3, 2018, while on a medical mission trip to his beloved Haiti.  
He was born in Fairbury in 1957 to Bob and Phyliss Doran and was 
affectionately known as “Dinky” in elementary school.  Steve showcased 
his signature hardworking attitude by making it on the varsity baseball, 
basketball and football teams at University High School.  He attended 
Illinois Wesleyan University, where he studied biology.  

Steve married his high school sweetheart, Joy Wainscott, in 1979 and 
attended SIU School of Dental Medicine in Alton.  He completed his oral 
surgery residency program at Cook County hospital.  Steve, Joy and their 
three daughters moved to West Virginia, but eventually returned to their 
hometown of Bloomington-Normal. Steve opened his oral surgery practice 
in Bloomington, which thrives to this day with Drs. Jack Capodice, David 
Efaw and Thomas Ocheltree.

Steve, Joy, and the girls moved out to an old farmhouse in Towanda and 
filled it with dogs, dolls, dental equipment, music and love. Steve planted 
his own mini-forest of trees, many of which became family Christmas trees, 
and taught his girls to play basketball, soccer, softball, and volleyball in 
the yard. 

In 2013, Steve went on his first medical mission trip to Haiti to provide 
free oral surgery care. Serving Haitian communities immediately became 
Steve’s life passion. He gave back to central Illinois by starting free oral 
surgery clinics in Bloomington-Normal, which served thousands of patients 
over the years.  His dedication and care will be felt in the communities he 
served for decades to come.

Steve spent his last years enjoying the things he loved most: spending 
time with his family, music, rescue animals, sports, attending horse races, 
cheering for the Cubs and Blackhawks, holiday celebrations, and playing 
with his cherished grandsons, Isaac and Oliver.

Steve had many roles in life: husband, father, grandfather, son, brother, 
uncle and friend. He was a coach, a colleague, a leader, a mentor, a 
protector, a student, a teacher, a teammate and a healer.  He was brave, 
kind, generous, energetic, hardworking, strong-willed and passionate. 
He was a pillar of strength for his family and community.

He is survived by his wife, Joy; daughters, Molly, Flynn and Anna; sons-in-
law, Andrew and Javonni; grandsons, Isaac and Oliver; mother, Phyliss; 
sisters, Sandy (Tim) and Lynne; many nephews and nieces; and countless 
family and friends.

In Steve’s memory, friends may donate to The Abundance Foundation 
Health Programs, www.abundance.org/donate, or the Center for 
Cornelia de Lange Syndrome at the Children’s Hospital of Philadelphia, 
give.chop.edu/page/contribute/center-for-cornelia-de-lange-syn-
drome-and-related-diagnoses.  Share condolences and memories of 
Steve with the family at www.kiblerbradyruestman.com.

In honor of Dr. Doran’s extensive contributions to dentistry and 
underserved patients, Sen. Bill Brady is introducing Senate Resolution 
2244 to extend the Senate’s condolences to his family and friends.  A copy 
of the resolution will be presented to his family as an expression of deep 
sympathy.

Colleagues, Friends Mourn Unexpected Passing of Dr. Doran

Dr. Stephen “Steve” Doran generously donated his time in oral surgery at the ISDS Mission of Mercy.
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Montana is known for its vast, beautiful landscapes and at Big Sky, there’s no exception.                           
Big Sky Resort is Montana’s largest destination resort, featuring uncrowded skiing on 3,600                   
acres with a vertical rise of 4,350 feet.  World-class skiing and riding is spread across three                        
interconnected mountains with 150 trails and 400 inches of annual snowfall. 

Register Today! Call 800.489.2532 or visit ALDAOnline.org 

Co-Sponsored by: 

Big Sky Ski & Learn Seminar 
 

Big Sky, Montana 
March 13-20, 2019 

16 Hours 

Continuing Education 



ILLINOIS DENTAL NEWS / JANUARY/FEBRUARY 2019  ■    13

ADA Member Advantage Co-Endorsed Programs

Patient Financing   
866/246-9227, to enroll
800/859-9975, already enrolled

Office Apparel    
800/990-5407

Luxury Vehicles
866/628-7232
ada.org/mercedes

Interpretation and 
Translation Service  
844/737-0781
http://interpret.cyracom.com/ada/

Computers & Technology 
800/426-7235
lenovo.com/ada

®
Visa Card Services
888/327-2265, ext. 36991
usbank.com/ADAVisa 

Clinical Record Keeping Services
800/243-4675
www.dentalrecord.com

Shipping
800/MEMBERS (636-2377)
www.savewithups.com/ada

Appliances
866/808-9274
www.whirlpoolinsidepass.com

Tours & Cruises 
844/205-1171
ada.ahitravel.com

Practice to Patient Tools   
866/437-5384

Scrap Metal Recovery   
800/741-3174  
www.easyrefine.com 

Practice Solutions
800/497-6076

Dental Supplies & Dental Equipment
800/975-1651
independent-ds.com/isdsjoin

Emergency Medical Evacuation  
800/527-7478
www.medjetassist.com/isds

Office Products    
888/323-1923

Professional & Business Liability 
800/733-0633
tdicsolutions.com

Defibrillators 
708/259-1221 

Credit Card Processing 
877/739-3952
www.bestcardteam.com

Amalgam Separators
800/816-4995
www.TheAmalgamCollector.com 

Amalgam Separators   
800/216-5505
www.solmetex.com

Financial Planning   
844/611-7094

Website Development
888/738-8719
www.officite.com/dental

Central and Southern Illinois
800/221-6927
Chicago and Northern Illinois
312/240-9595

The Hartman Curio Consulting Group

ADS
MIDWEST

Endorsed Programs

For detailed information about our endorsed programs, visit our website at www.isds.org.

Newly Endorsed!
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Access to Care
William Simon, Chair
The committee met by conference call on 
November 28 and discussed the upcoming ISDS 
Public Health Dentists Conference on April 2; 
a survey of specialists; update on Healthcare 
and Family Services news; Illinois Oral Health 
Conference; and the next Mission of Mercy on 
June 25-27, 2020, at Rock Valley College Physical 
Education Center in Rockford.

Annual Session
Randall Markarian, President
John Rottschalk, General Chair
Darryl Beard, Dinner Dance Chair
The committee met on November 2, at the 
St. Louis Union Station Hotel and outlined 
the schedule for 2019 ISDS Annual Session 
on September 18-21.

Communications
Lynse Briney, Chair
The committee met by conference call on 
November 29 and discussed the success measures 
of the “Because I Saw My Dentist” campaign; 
popular social media posts and monies spent to 
boost certain posts of significance; the need for 
members to whitelist ISDS broadcast e-mails 
from their spam filters; and yearly display and 
classified advertising revenues.

Dental Benefits
Ron Riggins, Chair
The committee met on November 2 and 
discussed flu vaccinations by dentists; Medicaid 
MCOs; a change in Delta Dental of Illinois’ 
(DDIL) Premier provider network; State of 
Illinois dental plan administered by DDIL; 
in-office membership plans; teledentistry; 
Prescription Monitoring Program; and the state 
legislature passing ISDS-sponsored legislation 
to have dental insurance cards labeled 
“self-funded” or “fully funded,” effective 
January 1, 2019.

Dental Education
Jennifer Bereckis, RDH, Chair
The committee met by conference call on 
November 14 to discuss the upcoming vaccine 
course; dental auxiliary courses for 2019; 
Administrative Rule changes regarding Public 
Health Dental Hygienists; EFDAs; and other ideas 
for 2019 courses, including OSHA/Infection 
Control and Opioids.

Governmental Affairs
Larry Osborne, Chair
The committee met on October 3 and discussed 
in-office dental plans; dental records retention; 
teledentistry; and the spring legislative agenda.

Member Services
John Kozal, Chair
The committee met on September 26 and 
discussed proposals for a number of potential 
endorsed products and services.  The committee 
recommended and the Board approved the 
endorsements of IndepenDENT Solutions (IDS) 
as an exclusive ISDS dental supplies buying 
group and Dental Recycling of North America 
(DRNA) as an endorsed vendor of amalgam 
separators/service.

New Dentist Committee
Samantha Arnold, Chair
The committee met on September 29, in 
conjunction with the New Dentist Conference in 
Champaign.  The conference had 53 attendees 
and speakers covered topics including Dental 
Implants and Digital Dentistry; Professional 
and Clinical Growth; Improving Practice 
Profitability; and Accounting and Human 
Resources Issues in the Dental Practice.  
Participants received eight hours of continuing 
education credit.

Committee Work

2019 ISDS Capital Conference • Wednesday, April 3
Wyndham City Centre, 700 E. Adams St., Springfield

Schedule of Events

8:00 am .................Registration Opens with Breakfast
9:00 am .................General Session
Noon ......................Lunch
2:00 pm .................Trip to Illinois State Capitol
4:30 pm .................Wrap Up
5:00 – 7:30 pm .....Legislative Reception

To view a full agenda and register, visit www.isds.org.

Member Exclusive Event
Complimentary for ISDS Members

4 CE CREDITS available. 
All attendees will receive an 
ISDS/DENT-IL-PAC logo white 
coat.  The coats are unisex; please 
indicate a size on your registration.

Sleeping room block rate at 
$117 per night available at the 
Wyndham City Centre online 
at https://www.wyndham
hotels.com/groups/hr/isds-
capital-conference or by 
calling 217-789-1530.  
Rate available until 
March 11, 2019.
 
Note:  All attendees must 
register to attend at isds.org.  
If you should have any 
questions, please call Kara 
Manfredo at 800/475-4737.
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“You have to skate to where the puck is going to be, not where it has 
been.”  ISDS President, Dr. Barbara Mousel, reflected upon her year 
as the Illinois State Dental Society’s second woman dentist to hold 
the top office, charging members of the House of Delegates to take 
a proactive stance on issues affecting the profession and practice 
of dentistry.  At the start of her presidency, as she was “envisioning 
the future of dentistry,” Dr. Mousel declared that leadership and 
mentorship come in a variety of shapes and sizes, and that each 
member has the potential to help a colleague succeed and to be an 
ambassador for organized dentistry.  

Advocating for Dentists and Our Patients
The ISDS lobbying team ended the spring legislative session with 
the historic achievement of convincing the legislature to add adult 
preventive services as a required coverage to the state Medicaid 
program budget. This major victory for dentistry refocuses care 
for this population from emergency care to preventive, which is 
the standard of care for all other citizens in Illinois.  ISDS also 
introduced and supported:

HB4907 and SB2952, correcting an issue with the Prescription 
Monitoring Program by allowing dentists to designate HIPAA-trained 
office personnel to access the PMP website to check on patients being 
prescribed schedule II opioids;

SB2491 correcting an Illinois Healthcare and Family Services policy 
that restricted a Federally Qualified Health Center (FQHC) from being 
able to bill for the services of a hygienist unless the dentist physically 
examined the patient at the time of the visit;

SB2587 amending the Telehealth Act to add dentists to the definition 
of health care professional, which allows ISDS to help define the 
scope and limitations of this developing expanding area of care;

SB2851 amending the Uniform Card Act to add and define dental 
plans and to require that all benefit cards issued or renewed include 
a statement on the card indicating if the plan is subject to Illinois 
Department of Insurance regulation;

SB2631 amending Illinois Dental Practice Act to clarify provisions 
regarding digital impressions and expanded function dental assistant 
training and supervision, and articulate the training requirements for 
placing, carving and finishing amalgam restorations and composites; 

HB4643 protecting the integrity of the profession by stopping an 
attempt by the physical therapists to treat TMD without the direct 
input of the dentist; and  

HB4707 amending to delete the original provisions that would have 
moved Schedule II opioids to a Schedule I category, making them 
illegal to prescribe.

While HB4908 was not our initiative, ISDS supported the bill adding 
ninth grade students to kindergarten, second and sixth graders in any 
public, private or parochial school that must have a dental exam as 
requirement for attendance.

Gov. Bruce Rauner signed two other bills into law affecting practicing 
dentists and their license renewals.  SB2777 amended the Illinois 
Controlled Substance Act by requiring every licensed controlled 
substance prescriber to complete three hours of continuing 
education on safe opioid prescribing procedures before the next 
renewal, which can be counted toward the 48-hour, three-year CE 
requirement for dentists.  HB4953 amended all professional licensing 
acts to require at least one hour of sexual harassment prevention 
training for licensure renewals occurring on or after January 1, 2020 
(dental license renewal will be in 2021) for professions that have CE 
requirements.

Nationally, the American Dental Association announced a new policy 
on opioids, the first of its kind among major healthcare professional 
organizations.  The policy supports mandatory continuing education 
in prescribing opioids and other controlled substances; statutory 
limits on opioid dosage and duration of no more than seven days for 
the treatment of acute pain, consistent with the Centers for Disease 
Control and Prevention evidence-based guidelines; and dentists 
registering with and utilizing Prescription Drug Monitoring Programs 
(PDMPs) to promote the appropriate use of opioids and deter misuse 
and abuse.  ISDS followed suit by forming an Opioid Task Force to 
study state-level data on opioid prescribing by dentists, assembling 
key opioid information on a dedicated webpage at ISDS.org, and 
posting regular opioid information on our facebook page.

Elections Bring Major Change
The outcome of last November’s elections placed the Executive 
Branch of Illinois government and the General Assembly firmly in 
the hands of the Democratic Party.  J. B. Pritzker defeated sitting 
Gov. Rauner and was sworn into office on January 14, 2019.  The 
Attorney General (Kwame Raoul), Secretary of State (Jesse White), 
Treasurer (Michael Frerichs), and Comptroller (Susann Mendoza) 

2018: A Year of “Envisioning the Future of Dentistry”
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were all elected by a good margin.  Comptroller Mendoza announced 
she is now running for Mayor of Chicago; if she would win, a special 
election for the comptroller would be in 2020.

Both the House and Senate remained under Democratic control 
when the 101st General Assembly was sworn in on January 9, 2019.  
The Senate increased its democratic super majority to 40-19, while 
the House obtained a veto proof majority of 74-44 with one seat 
still undecided.  ISDS is already working with member dentists to 
begin building bridges with new 33 new representatives and 10 new 
senators by educating them on issues affecting dentistry and the 
patients we serve.

Dentists, Students Make Great Grassroots Lobbyists
“This year’s Capital Conference was more unusual than most,” 
said Dr. Mousel.  “We had several pieces of legislation that were 
being heard in committee on the day of the conference.  Our 
dentist colleagues were able to actively participate in the process 
by observing the process.”  Nearly 130 dentists and 70 students 
convened at the Wyndham City Centre Hotel in Springfield on April 18 
for the Illinois State Dental Society’s annual Capital Conference and 
Lobby Day.  Rep. Laura Fine (D-Glenview) and Sen. Jason Barickman 
(R-Bloomington) shared their bipartisan views and opinions on 
the latest happenings at the Capitol, followed by an impressive 
lineup of other speakers.  DENT-IL-PAC received nearly $125,000 in 
contributions, including $100,000 from the Chicago Dental Society. 
   
The ISDS Access to Care Committee hosted its Eighth Annual Public 
Health Dentist Conference the day before Capital Conference.  
This well-attended conference is now an all-day, well-attended 
event that brings together public health dentists with State agency 
representatives and colleagues to discuss issues specific to public 
health dentistry. 

Some of Illinois’ most politically active dental leaders traveled 
to Washington, D.C., during the ADA’s Washington Leadership 
Conference and Dentist/Student Lobby Day on April 8-10. About 
1,100 dentists and 500 ASDA (American Student Dental Association) 
students from around the country gathered to speak in one voice on 
dentistry’s issue to lawmakers on Capitol  Hill.  

New Grassroots  Tool:  Phone2Action
In December, ISDS announced the 
implementation of Phone2Action, a 
text-based legislative alert system that 
provides members with a quick, easy 
way to contact their legislators on 
issues before the General Assembly—
right from your cell phone or tablet.  

Members must sign up by texting “Toothparty” to 52886, and 
following the prompts.  Step-by-step instructions are available on the 
Advocacy page at ISDS.org. 

Missions Here and Abroad
On July 20-21, the Bank of Springfield Center was transformed into a 
huge, two-day free dental clinic with the goal of treating underserved 
patients with serious dental needs.  Over 1,100 volunteer dentists, 
hygienists, assistants, dental students, lab technicians, pharmacists, 
and lay volunteers treated more than 1,300 children and adults 
during the ISDS Foundation’s Fifth Mission of Mercy (MOM) event. 
Throughout the course of this giant, free dental clinic, volunteers 
provided 1,180 exams and oral cancer screenings; 683 cleanings; 
1,321 extractions; 1,240 restorative treatments, including fillings, 
root canals, and crowns; 894 X-rays; and 152 partial dentures, 
totaling $1,014,000 in free care to patients in need.  The 2018 
MOM introduced the Veterans First Initiative, which served 50 area 
veterans by providing dental and medical triage on set-up day and 
priority treatment early on the first clinic day.  The next MOM stop is 
Rockford in 2020.

Drs. Brad Barnes and Tom Sullivan organized a second mission trip 
to Honduras, this time setting up a permanent clinic in one spot in 
La Esperanza, rather than moving each day to a different mountain 
village. The Honduran people were bused each day from a different 
village to the clinic.  Five hundred patients were treated in five days, 
and mission volunteers worked closely with the Honduran Dentists 
and translators.  Those relationships formed a strong foundation for 
future trips to Honduras.  

Because I Saw My Dentist Ends Successful Run
In September 2017, ISDS launched an Illinois-branded version of 
the Georgia Dental Association’s Because I Saw My Dentist public 
relations campaign.  The campaign included a dedicated website 
featuring real stories from patients whose lives were changed by visits 
to the dentist.   The testimonials affirmed the undeniable connection 
between oral health and overall health, as well as the importance of 
a healthy smile for other reasons, like improving self-confidence and 
being able to get a job.  The other key element of the campaign was 
facebook advertising, an economical and effective way to reach the 
target audience.  

ISDS President, Dr. Barbara Mousel speaks to Senator Dick Durbin 
at the 2018 ISDS Mission of Mercy.
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The demographic profile for the Illinois campaign included females, 
ages 25-50 with an income of $40,000-plus who were homeowners 
with an associate’s degree or above and had insurance or the means 
to pay for dental care.  The campaign had the potential to reach 2.2 
million women in our demographic profile through their facebook 
accounts.  The ads and videos reached a large percentage of our 
target audience on facebook, the click-through rate was very healthy, 
and our cost-per-click remained well under (always < $1.00) the 
industry average.  The final wave of the campaign achieved our 
all-time low cost-per-click of $.26.  Graphically, when a wave of the 
BISMD campaign would run, there would be a huge jump in the 
number of Find-A-Dentist searches, which users accessed by clicking 
through the ads.  We would also see an increase in actual followers of 
the ISDS facebook page, so some users would go beyond viewing the 
ad and actually “like” our facebook page.  Because of the campaign’s 
success in reaching this segment of the public, ISDS will continue to 
budget for social media advertising, either by boosting posts or with 
in-house creative for our own ads.  

Service to Dental Students and New Dentist
From January through September, representatives from ISDS attended 
numerous programs and activities at Illinois’ three dental schools 
from the Chicago area to Alton and back.  These events included ADA 
Success Seminars for incoming DMD Advanced Standing Students; 
exhibits at Success Seminars at UIC College of Dentistry and SIU 
School of Dental Medicine; lunch with International Advanced 
Placement Program students at SIU/SDM; Midwestern University’s 
National Signing Day and Success Seminar; exhibit at UIC Clinic and 
Research Day and National Signing Day and ADA/ISDS gift bags for 

seniors; exhibit at Midwestern University’s American Student Dental 
Association Dental Expo; presentation at the Resident Program 
Success Seminar at the ADA; Success Seminars for all General 
Practice Residency programs; new student orientations at all three 
Illinois dental schools; and Success Seminars and lunch at SIU School 
of Dental Medicine for D1 and D4 students, respectively.

The ISDS New Dentist Committee hosted its annual New Dentist 
Conference at a different location, Champaign, on September 29.  
With more than 50 attendees, an impressive lineup of speakers, CE 
hours and social functions, new dentists enjoyed this tangible benefit 
of ISDS membership.

Training to Serve
ISDS President-elect Dr. Randall Markarian welcomed 35 colleagues 
from around the state to the Society’s annual Dental Leaders’ 
Conference, held on March 23 at the Wyndham City Centre.  The 
daylong meeting provided a Society overview and orientation to 
prepare local component, branch and specialty group leaders for 
their terms in office.  

The Society also sponsored 17 expanded functions courses in 
Chicago and Alton, resulting in the training of 498 dental auxiliary 
personnel in 2019.

Thanking Those Who Serve
ISDS recognized a number of members at ISDS Annual Session in 
Itasca for service to their profession, including outgoing President 
Barbara Mousel; outgoing Trustees Jeff Kramer, Ken Rawson and 
Chad Reedy; Distinguished Member Joseph Hagenbruch; Lifetime 
Achievement Award recipient D. Milton Salzer; Humanitarian Award 
recipient Sharon Perlman; Greek Leadership Award recipient 
Samantha Arnold; and Dr. Chauncey Cross Award recipients 
Hillarie Hudson, Rich Osmanski, and Michael Biasello.  Dr. Mousel 
presented President’s Awards to Dr. Phil Fijal, immediate past 
president of Chicago Dental Society; ISDS Government Relations 
Director Dave Marsh, and Ross Kraemer of Patterson Dental.   

Dr. Ken Rawson was elected Secretary of ISDS in an open election, 
and was installed with fellow officers Drs. Randall Markarian, 
President; Christopher Larson, President-elect; Alice Boghosian, 
Vice President; and Stacey Van Scoyoc, Treasurer in Itasca.  ADA 

Lainie was a real patient whose life was changed by a visit to 
the dentist.   The testimonials in the “Because I Saw My Dentist” 
campaign affirmed the undeniable connection between oral health 
and overall health.

Dr. Brian Caraba, Dr. Loren Feldner, and President Dr. Barbara 
Mousel attend an orientation program at Midwestern University.

The Annual Dental Leaders’ Conference was held in March.
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Eighth District Trustee Dr. Robert Bitter completed his four-year term 
in October, succeeded by Dr. Susan Becker Doroshow, who now 
represents Illinois on the ADA Board of Trustees. 

Growing Membership
A considerable number of dentists took advantage of a new member 
benefit, introduced with the 2018 billing cycle—the Auto-Renewal 
program for membership.  Auto-Renewal is available with the 
annual lump-sum dues payment as well as the 12-month installment 
program.  

According to final figures from the ADA, ISDS ended the 2018 
membership year with a 6,675 member dentists, up 63 from the 
prior year.  This represents increased market share overall, and the 
greatest market share of 71.2% for New Dentists.  

Staff Changes at ISDS
The Society welcomed Gina Burlingham as Accounting Administrator, 
providing accounting and administrative support to the Finance 
department, including member dues billings and accounts payables 
and receivables.  Breanne Cluck also joined the staff of ISDS as 
receptionist, answering phone calls, greeting visitors, and providing 
administrative support to the office.  Danielle Williams assumed the 
position of Membership Concierge as the official ambassador for 
ISDS to new members and the “point person” for all members with 
questions about membership.  Danielle had previously served as 
office receptionist.

Reminders of License Renewal Year
From the beginning of the year, ISDS started reminding members 
through articles, broadcast e-mails and facebook posts that 2018 
was a license renewal year, with the current licenses expiring on 
September 30.  For the second licensure cycle in a row, the license 
renewal process was completely online, requiring dentists and 
dental hygienists to provide a current e-mail address to the Illinois 
Department of Financial and Professional Regulation (IDFPR) in 
order to receive their notice and pin number to renew.   Based 
on the history of 2015 when IDFPR first used the online renewal 
process and hundreds of dentists renewed incorrectly, ISDS strived to 
ensure that members received sufficient notifications of the process 
to avoid putting their livelihoods and practices at risk.  In early 
October, ISDS secured a non-renewal list from IDFPR and personally 
notified members by phone or e-mail that their licenses had not 
been renewed and what immediate action they needed to take.  With 
gratitude, countless members remarked that this single phone call 
was worth the cost of their annual membership dues. 

Foundation Under New Management
The ISDS Foundation Board voted to take its management in a new 
direction, entering into a contract with the Illinois State Dental 
Society for its daily operations.  Dionne Haney became executive 
director of ISDSF effective November 1, 2018, and hit the ground 
running with new and existing projects and programs for the Society’s 
philanthropic arm.  

Sign Up Today for Phone2Action Alerts! 
Be “in the know” when a new law 
might affect your practice!  
Basic Instructions:
1. Click on your phone’s text messaging button.
2. Enter the numbers 52886 into the “to” area.
3. Enter the word toothparty into your text and hit return. 
 Shortly therafter, you will receive a thanks message for signing up.
4.  MOST IMPORTANT! You will need to click the link provided to enter your information.
5.  Fill out each field and choose your connection to ISDS and click Submit.
6.  You will receive a thank you message for taking action 
 with ISDS! You are now complete and will receive the
 important alerts to your phone.

For detailed instructions with photos, visit:
www.isds.org/advocacy
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After the November election results, ISDS is proud to announce that the 
voice of dentistry has gotten much stronger in the Chicago area thanks 
to election victories by two dental spouses. Donna Miller, wife of dentist 
Dr. David Miller, who also served as Illinois State Representative and State 
Dental Director of the IDPH’s Oral Health division, and Bill Lowry, husband 
of CDS President Dr. Cheryl Watson-Lowry, were both elected to the Cook 
County Board of Commissioners.
 
“I want to champion the importance of oral healthcare throughout a 
person’s entire lifetime. People need to understand how oral health impacts 
their overall health. And we have to do a better job of reaching out to physi-
cians and teachers and the public to talk about why this is 
so important,” Mrs. Miller said.
 
Having worked in the healthcare industry for over 25 years, Mrs. Miller is 
making her first foray into public office. Although she was surprised at the 
level of sexism that is still directed toward female candidates, she’s proud to 
be among the wave of women who were voted into office this fall. She also 
found her time on the campaign trail to be quite enlightening.
 
“Building relationships has been a big part of every job that I’ve had, and 
that certainly applies to serving my constituents as well. If you engage 
people and talk about things that are important to them, then they’ll feel 
empowered, and they’ll open up to you,” she said. “Over the years, I have 
built bipartisan relationships on a federal, state county and local levels 
which will help bring valuable resources to my district as Commissioner.”
 
While new to office, she has an extensive background in public service 
and the political arena, having worked with the League of Women Voters, 
Planned Parenthood and help create public-private partnerships to address 
specific diseases. In 2016, she served as part of the Illinois Delegation on 
the Rules Committee at the Democratic National Convention.
 
Mrs. Miller has a full slate of issues she’ll be advancing, including job 
creation and economic investments in the sixth district. She also plans on 
working with the new Cook County Assessor to address disparities in the 
property tax assessment formula that have a particularly negative impact 
on her constituents in the south suburbs.
 
Not only is Mrs. Miller’s husband a dentist, her great grandfather, Harrison 
Duke, was also a dentist, and the two gentlemen are fellow graduates of the 
University of Illinois at Chicago School of Dentistry. Naturally, she plans on 
being an advocate for oral healthcare.
 
Statewide studies have indicated that some of the greatest disparities—
particularly among children—in oral health are in and near Miller’s 
district. 
 
“One of main reasons children miss school is due to dental pain, which 
in most cases is avoidable. When someone shows up to the emergency 
department at a hospital with a dental problem, this places a stress on 
the entire healthcare system across Cook County. I want to make sure I’m 

using my professional experience and personal connections in dentistry to 
address preventative care issues,” she added.
 
Bill Lowry, president of the law firm of Nyhan, Bambrick, Kinzie & Lowry, 
is the new commissioner for Cook County’s third district. His views on 
oral healthcare have also been shaped by his spouse’s career and her 
involvement with organized dentistry. He even put one of the tools of the 
trade to use in his campaign.
 
“One of things I’ve learned after being married to a dentist for 28 years is 
that a person’s mouth provides a window to their overall health. We need to 
get that message out there. That’s why when I was campaigning, instead of 
giving out magnetic calendars, I gave out toothbrushes with my name on 
them, because oral hygiene is so important. Not only for our children, but 
also adults and seniors,” Mr. Lowry said.
 
In addition to being a successful attorney, Mr. Lowry is a dedicated 
community activist.
 
“I volunteer with various organizations,” he added. “I serve on 14 different 
boards. Just trying to give back in different ways. There’s nothing unique 
about me, I was just fortunate to get a good education and I’m now in a 
position to help those in need.”
 
That call to serve intensified on January 29, 2013, when a 15-year-old girl 
was shot and killed just ten feet from the Lowry’s backyard. The death of 
Hadiya Pendleton, who had just finished taking finals at her high school, 
received national attention when First Lady Michelle Obama attended her 
funeral. The incident also resonated loudly in the Lowry home.
 
“After being challenged to do something by one of our three kids, 
Cheryl and I started TITO, The It’s Time Organization,” he said. “The 
most precarious time for kids in at-risk areas is from four in the afternoon 
until 10 o’clock at night. So, we thought it was important to come up 
with programs that would supplement what was already being offered 
by the schools.”
 
Like Mrs. Miller, Mr. Lowry has a full agenda staked out as he enters his 
first term in elected office. Job creation, support for small businesses and 
criminal justice reform are among the items he’ll be working to advance. 
His new position as commissioner will also allow him to help Dr. 
Watson-Lowry further the county’s Access to Care initiative.
 
“Cheryl has been championing this for years through her involvement 
with organized dentistry. She’s worked closely with (Cook County Board) 
President Preckwinkle, along with CDS and the Illinois State Dental 
Society. So we’re all singing from the same hymnal on this and we’re 
going to keep it going.”
 

Dental Spouses Win Elections
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  Independent-ds.com   |  (800) 975 -1651  |  info@indi-dent.org 

*Terms & Conditions Apply; Must be an ISDS Member to join the program 
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2019 Auxiliary Course Calendar 
For more information or to register, visit the Continuing Education 
page under the “Meetings and Events” tab at ISDS.org, or 
contact Gloria Pitchford at gpitchford@isds.org or 800/475-4737.  

 March
 16:  Coronal Polishing and Application of Pit/Fissure Sealants – Alton
         Administration and Monitoring of Nitrous Oxide – Alton
         Basic Intraoral Radiographic Techniques – Alton
 20:  Administration and Monitoring of Nitrous Oxide – Chicago

 April 
 10-11:  Anesthesia/Sedation Assistant Monitoring – Chicago
 13:  Coronal Polishing and Application of Pit/Fissure Sealants – Chicago

 May
 8:  Administration and Monitoring of Nitrous Oxide – Chicago

 September 
 14:  Coronal Polishing and Application of Pit/Fissure Sealants – Chicago
 25-26:  Local Anesthesia Course (Part 1) – Chicago

 October 
 2:  Administration and Monitoring of Nitrous Oxide – Chicago
 2-3:  Local Anesthesia Course (Part 2) – Chicago
 9-10:  Anesthesia/Sedation Assistant Monitoring – Chicago

 November 
 8-9:  Anesthesia/Sedation Assistant Monitoring – Alton
 9:  Coronal Polishing and Application of Pit/Fissure Sealants – Alton
      Administration and Monitoring of Nitrous Oxide – Alton
      Basic Intraoral Radiographic Techniques – Alton
 13:  Administration and Monitoring of Nitrous Oxide – Chicago
 23:  Coronal Polishing and Application of Pit/Fissure Sealants – Chicago

Ernest P. Faith (12/06/2018)
3 Country Oaks Dr
Barrington, IL 60010-9621
Loyola University of Chicago 

David W. Jameson (10/01/2018)
295 E Hail St
Bushnell, IL 61422-1462
Northwestern University

Ronald J. Sullivan (06/15/2017)
2815 Mitchell Dr
Woodridge, IL 60517-1561
Loyola University of Chicago 

James D. Izzo (03/27/2017)
7765 North Ave
River Forest, IL 60305-1062
Loyola University of Chicago

Dennis W. Lauth (09/17/2016)
11880 Swadley Dr 
Lakewood, CO 80215-7206
Loyola University of Chicago 

In Memoriam
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THERE ARE MANY REASONS TO GET
A PRACTICE VALUATION...

PROTECTING YOUR FAMILY
MAY BE THE BEST. 

 www.henryscheinppt.com 

1-800-988-5674

■  PRACTICE SALES  ■  VALUATIONS
■  TRANSITION CONSULTING/ 

PLANNING  ■  ASSOCIATESHIPS

Your practice is likely your biggest asset. You should know what it is worth.

Use Henry Schein® Professional Practice Transitions for your practice valuation.

Because how it’s done—matters.

© 2019 Henry Schein, Inc.

© 2019 Henry Schein, Inc. No copying without permission. Not responsible for typographical errors. 18PT3788
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In Memoriam
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Be a part of an outstanding dental network as a U.S. Army or Army Reserve 
oral and maxillofacial surgeon. You will have the opportunity to study the latest 
techniques and developments, work with innovative equipment in world-class 
facilities, and possibly participate in research that could revolutionize patient 
treatment and care, all while receiving both fi nancial and professional rewards. 

To fi nd out where there are oral and maxillofacial surgeon positions available 
worldwide, visit us at healthcare.goarmy.com/dental or contact

DENTAL TECHNOLOGY MAKES INNOVATION POSSIBLE. 
TOGETHER WE MAKE IT HAPPEN.

the Deerfield Medical Recruiting Center at 847-541-3685.
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Classifieds
FOR SALE
ADS Midwest is endorsed by the Illinois State 
Dental Society for dental practice brokerage and 
appraisal. Contact Guy Jaffe at 800/221-6927 or 
314/997-0535 or guy@adsmidwest.com if you 
are considering purchasing or selling a dental 
practice in Central or Southern Illinois or Metro 
East near St. Louis. CARBONDALE/MARION 
nearby – grossing $1,150,000. Highly profitable 
with a 50% overhead. Seven operatories. Digital 
radiography with two monitors per room. 
Attractive reception lobby, portable bleaching 
light, digital impression scanner, Pro System 
GT endo system, central sterilization, and air 
abrasion equipment. Mostly fee-for-service.  
CHAMPAIGN/URBANA – grossing $575,000 in 
five treatment rooms.  COLLINSVILLE/GLEN 
CARBON – grossing $440,000 possible merger 
opportunity.  DECATUR – grossing $725,000 in 
five treatment rooms in 2,600 square feet. Fully 
computerized, digital radiographs with Schick 
sensors and a panoramic unit. Modern and 
busy office!  EDWARDSVILLE/GRANITE CITY– 
grossing $425,000 on 3.5 days per week. Low 
overhead.  MATTOON/EFFINGHAM– grossing 
$400,000 on a 22-hour week. Long-term staff. 
Stand-alone brick office with five operatories. 
Vibrant, prosperous community of 12,000.  
METRO EAST-ST. LOUIS AREA – grossing 
$870,000 in beautiful 2,050 square foot building. 
Extremely profitable! Four days a week. Serving 
Maryville, Edwardsville and Collinsville, Illinois.  
MOUNT VERNON/SALEM – grossing $550,000 
on 3.5 days. Four operatories with digital and 
chartless.  NEAR REDBUD – grossing $450,000. 
Five modern ops with digital x-rays.  O’FALLON/
FAIRVIEW HEIGHTS – this practice produces 
over $1,000,000 annually. This beautiful/
modern office has five treatment rooms. The 
entire office is updated and features all digital 
radiography. All records and scheduling are 
computerized. We practice 4.5 days a week 
and see roughly 40 new patients each month.  
PEORIA – grossing $340,000. Ideal for merging 
with another Peoria practice.  QUAD CITIES – 
grossing $1,200,000. Five operatories, digital, 
chartless.  SPRINGFIELD/DECATUR AREA – 
large and profitable practice. Open Monday thru 
Friday and grossing $1,100,000.  If you would 
like additional information or would like to 
view any of the above practice opportunities, 
please call Guy at ADS Midwest 800/221-6927 or 
314/997-0535 or guy@adsmidwest.com. 

ADS Midwest is endorsed by Illinois State Dental 
Society. Peter J. Ackerman, CPA, CVA, CEPA 
312/ 240-9595; peter@adsmidwest.com 
or www.adsmidwest.com.  Sellers needed. 
Never have values been higher! Call for a free 
consultation if you are considering a transition 
or sale! PERIO – beautiful, new tech.  $850,000.  
Real estate available. Exceptional pricing.  
ORAL SURGERY – South Suburbs, $1.5 million 
collections priced to sell.  ORTHO – $1.2 million 
cash cow two days/week. Beautiful facility for 
sale with practice.  CHICAGO LOOP – $325,000 
collections, three digital op facility with room to 
grow.  CHICAGO SOUTH – $1.7 million, seven 
ops, cash cow. Beautiful facility.  CHICAGO 
NORTHWEST – highly visible strip center.  Three 
operatory digital office.  CHICAGO NORTHWEST 
– $200,000-plus collections, two ops, great 
starter or patient acquisition.  NORTH SHORE – 
$1.35 million, low overhead real estate available.  
SOUTH SUBURBS – SOLD.  NAPERVILLE 
– $220,000, five ops strip center anchored by 
Marianos. Great starter.  HINSDALE/BURR 
RIDGE AREA – Beautiful facility. Cone beam, 
fully digital, marble counters and waterfalls. 
Real estate available.  WEST SUBURBS – 
$1,250,000 SOLD.  ELMHURST – $450,000 
PENDING.  BARRINGTON – three ops, $450,000 
collections three days per week. Low overhead.  
BUFFALO GROVE – $300,000 collections real 
estate available.  NORTHWESTERN SUBURBS 
– $2,000,000. PENDING.  ROCKFORD – 
$1.2 million PENDING.  DEKALB – 1000-
plus patients $500k collections, PENDING.  
ROCHELLE – beautiful office, $650k SOLD.

 PARAGON assists both Sellers and Buyers 
in all their transition needs. Please call for 
a confidential complimentary consultation.  
SELLERS NEEDED Peoria, Quad Cities, 
Bloomington-Normal, St. Louis Metro East, 
Chicago West Suburbs, North West Suburbs. 
We have prequalified buyers.  NEW- Near 
SPRINGFIELD – thriving six ops, digital, 
paperless modern practice. 2017 collections near 
$700k on four day workweek. Low overhead 
(42%) $300k pre-tax cash flow! 1,437 active 
patients.  METRO EAST– Belleville/Swansea 
- lucrative merger available, 1,600 FFS/PPO 
patients looking for a new home.  Contact 
Stephanie Houseman DMD at 314/283-3480 
or Stephanie@paragon.us.com.  DEKALB 

COUNTY – three ops, fee-for-service, $427k 
income. Great cash flow.  KANKAKEE COUNTY– 
$522k collections, three ops recent remodel, 90% 
fee-for-service.  NORTH SIDE – close to lake, two 
ops with a third plumbed, great starter. PPO/FFS, 
$200k collection.  NORTHWEST SIDE – two ops, 
third plumbed, real estate available, affordable 
starter, merger, satellite. $135k collections.  
RECENT SALES Evanston, Northbrook, 
Lincoln Park, Elgin, Oakbrook Terrace.  Visit 
www.paragon.us.com. For more info. Contact 
Thomas McDermott, DDS, JD at 708/715-5880 or 
tmcdermott@paragon.us.com. 

CHICAGO DENTAL BROKER.  The only brokerage 
that is locally owned and operated by a dentist 
and CDS member.  Sellers:  call now for a 
complimentary consultation.  Buyers: rates are 
still low and a great time of the year to get great 
deal with sellers!  Dr. Rob Uhland, 847/814-4149, 
chicagodentalbroker@gmail.com.  CHICAGO 
NORTH SIDE – great starter practice.  Three 
ops and low overhead. Priced to sell.  CHICAGO 
SOUTH SIDE – well-established practice with 
real estate. Owner nets over $200k only working 
a day/week with long-time associate. Producing 
cash cow.  SOUTHWEST SUBURBAN – 1) $1M 
monster with over 700 new patients last year. 
Mostly PPO, growing fast. Seller will stay on. 
2)  Four op starter. All fee-for-service and real 
estate also for sale.  WESTERN SUBURBAN – 
NEW! Four op starter. Newer buildout and over 
400 active patients. Make an offer.  ORTHO 
PRACTICE – Western suburbs. Starting over 170 
full cases in 2017. Call me for details.  NORTH 
SHORE – 1) Four op starter. All fee-for-service, 
grossing $325k and priced to sell.  2) Five op 
and fee-for-service. Grossing $575k, strong 
hygiene. Hurry.  NORTHWEST SUBURBAN – 1) 
Four op starter. All fee-for-service and gross over 
$300K in 2018. Building also available. 2) Three 
ops doing $180k on 1-1/2 day/week. Expand 
hours and grow.  3) Brand New Buildout! Gross 
of $450k but owner must sell. See to believe.  
NORTHWEST INDIANA – $375k with no 
marketing at all. Priced to sell. Many more about 
to come into market with additional private sales 
not listed here. Call me for those details. Chicago 
Dental Broker: the only dental brokerage that is 
locally owned and operated by a dentist and CDS 
member. Come see why I am a top seller. I will 
find you a practice. Dr. Rob Uhland, 847/814-
4149, chicagodentalbroker@gmail.com. 
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NORWOOD PARK CHICAGO DENTAL PRACTICE 
FOR SALE – 31-year established fee-for-service 
practice, 1,600 active patients, 1,600 foot 
building, five operatories, two x-rays, one 
digital Panorex, five computers, reception area, 
sterilization/lab, basement.  $700,000 collections, 
AR $120,000.  Contact terrimartor@comcast.net.

OPPORTUNITIES
ORTHODONTIST – Excellent opportunity for 
an orthodontist to join our well-established 
multi-specialty group practice in central 
Wisconsin. We are looking for an orthodontist 
to join our current staff to help serve an 
increasing patient load. We offer a new 
associate an outstanding wage and benefit 
package with the potential of ownership after 
three years of employment. This is an excellent 
opportunity to step into an active practice and 
become an equal partner in a large group 
practice. If you are interested, please send 
C.V. to Dental Clinic of Marshfield, P.O. 
Box 929, Marshfield, WI 54449, Attn: Mr. Neil 
Armitage or call 715/387-1702 or e-mail 
neil.armitage@dentalclinicofmarshfield.com 
for additional information.

General Dentist- ST. LOUIS METRO AREA – we 
are seeking a full-time general dentist for our 
rapidly growing office. If you are outgoing and 
an excellent clinician, you may be the perfect fit. 
The culture of our office provides opportunities 
beyond general dentistry, expanding to: oral 
surgery (including impacted third molars), 
bone grafting, and implant placements. 
Experience is ideal, but we will mentor the 
right doctor. Not only can we offer a competitive 
salary, bonuses, CE reimbursement, 401k, but 
also, an awesome place to practice dentistry with 
integrity. Please e-mail a résumé/cover letter to 
mknepper@lacrossdental.com. 

Immediate opening for pediatric dentist in 
expanding multi-specialty practice. High-end 
technology, southwest suburbs, full and part-time 
hours available. Looking to add to an amazing 
team. The office treats between 70-90 patients 
daily. We offer an outstanding compensation 
package.  Salary ranges between $250k-$350k. 
Medical and dental insurance. Benefits: 
Malpractice insurance, 401k, sign on bonus, 
partnership opportunity. Please send résumé 
to: recruiter@innovativepediatricdentistry.
com. Notes: two openings. Additional salary 
information: 40% net production, open to full 

or part-time. Full-time employee status with 
benefits: medical and dental, 401k. Part-time 
1099 status.  

WISCONSIN DENTIST – Appleton, Menasha, 
Oshkosh, Waupaca, West Allis. Do more of what 
makes you happy! RLJ Dental has locations 
throughout Green Bay, the Fox Valley, and 
Southeastern Wisconsin, with immediate 
dentistry opportunities in Appleton, Menasha, 
Oshkosh, Waupaca, and West Allis. Joining RLJ 
Dental means enjoying all the things you love 
about dentistry, with none of the things you 
don’t. Leave the non-clinical tasks to our staff 
and have the freedom to lead your own patient-
focused practice in a whole new way, either as 
an associate or an owner. At RLJ, you receive 
the full support of an experienced network 
of dentists, dental staff, and industry-leading 
administrative support without the restraints of 
typical profit-driven chains. Call 920/969-2080 or 
e-mail opportunities@rljdental.com to explore 
a different way to practice successfully. Join RLJ 
Dental today, and stay practice proud for life!

GENERAL DENTIST – Dental Dreams, IL. 
Dental Dreams is actively seeking motivated, 
quality-oriented associate dentists for our offices 
throughout Chicago, IL and surrounding 
suburbs. We provide the ultimate in quality 
general dentistry to the entire family in a 
modern, technologically advanced setting 
with experienced support staff. Our highly 
valued Associates enjoy top tier compensation.  
COMPENSATION: Sign on Bonus up to $30,000; 
average compensation of full-time dentists in 
excess of $220,000/ per annum; guaranteed base 
pay. CLINICAL PRACTICE – complete autonomy 
over treatment planning; mentoring by top rated, 
experienced clinicians; full patient schedule; 
fully digital and paperless office; discretion over 
dental supplies and instruments; friendly and 
efficient staff. BENEFITS – health insurance; 
malpractice insurance; three weeks’ vacation; 
continuing education; relocation expenses; Visa 
and permanent residency sponsorship; dental 
coverage for associates and immediate family 
members.  Make Dental Dreams a reality for 
you. Please contact us to learn more about 
rewarding associate dentist opportunities with 
Dental Dreams. We offer full-time, part-time, 
and Saturday only schedules.  Please contact the 
Recruiting Team; Phone: 312/274-4598; e-mail: 
recruiting@dentaldreams.com; website: 
www.dentaldreams.com.

SEEKING ASSOCIATE dentists for our busy 
practices throughout Chicagoland. Robust 
patient flow, great teamwork, excellent 
compensation and benefits. Call 773/456-7071
or send résumé to jobsfordentalprofessionals@
gmail.com.

GREAT DENTISTS WANTED – up to a $30,000 
signing bonus – Kewanee, IL; Canton, IL; 
Rushville, IL; LaGrange, IN; Evansville, IN; 
Beloit, WI; Janesville, WI and Burlington, 
WI. Midwest Dental is seeking great dentists 
who want to lead their own practice. We offer 
excellent compensation and benefits, a great 
work-life balance, and unlimited opportunity 
for professional development. Our support team 
handles the administrative details, allowing you 
to lead your team while focusing on dentistry. 
Contact Kelly Gilmour at 715/590-2467 or 
kgilmour@midwest-dental.com today or go 
online to www.midwestdentaljobs.com to 
learn more.

Flexible Locum Tenens Opportunities in 
Wisconsin and Illinois – Midwest Dental 
is seeking experienced dentists licensed in 
Wisconsin and Illinois to fill daily/weekly/
monthly locum tenens needs to cover leaves and 
extended vacations. Perfect for dentists wanting 
to pick up extra hours. We offer competitive pay 
and give you complete freedom to work as many 
locum sessions as you’d like! May involve travel 
with overnight stays. Typically includes 32-36 
hours/week when needed. Opportunities are 
available at practices across the country. Contact 
Stevie Morgan at smorgan@midwest-dental.com 
or 715/318-2895 to learn more.

GENERAL DENTISTS needed for our busy 
practices throughout Chicago. Robust patient 
flow, great support staff, and competitive 
compensation to motivated, compassionate 
dentists who enjoy a clinically rich environment 
in high-tech offices. Send résumé to 
abolivar@destinydentalcare.com. 

PEDIATRIC DENTIST – excellent opportunity 
for a pediatric dentist to join our well established 
multi-specialty group practice in central 
Wisconsin. We are looking for a pediatric dentist 
to assume a very active patient load. We offer a 
new associate an outstanding wage and benefit 
package with the potential of ownership after 
three years of employment. This is an excellent 
opportunity to step into an active practice and 
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Michael Vold, DDS, JD
IDFPR Dental Coordinator for 23 years

Dental-Legal consultation 
Business issues                     

Defense of dentists at IDFPR

“Experience makes 
the difference”

VoldDDS@aol.com
MichaelVoldLaw.com

847.272.2900

DENTISTS’ ATTORNEY
STEVEN H. JESSER, PC

Affordable dentists’ 
legal services, including 
practice purchases and 
sales, other contracting, 
collection, licensing and 
disciplinary problems.

Representing practitioners 
since 1980.

(800)424-0060 
(847)212-5620 (mobile)

(800)330-9710 (fax)

shj@sjesser.com
www.sjesser.com

2700 Patriot Blvd., Suite 250, 
Glenview, IL 60026-8021         

become an equal partner in a large group 
practice. If you are interested, please send 
C.V. to Dental Clinic of Marshfield, P.O. Box 
929, Marshfield, WI 54449, Attn: Mr. Neil 
Armitage or call 715/387-1702 or e-mail neil.
armitage@dentalclinicofmarshfield.com for 
additional information.

Lead Dentist Opening – Office Information: 
$50k sign on bonus/student loan repayment 
program. Established practice with 10 years 
of serving the community. Motivated and 
dedicated clinical team with over five years’ 
experience working together. Located in the 
Metro East, 14 miles from Edwardsville, IL 
and 30 miles from St. Louis, MO.  Six doctor 
operatories fully equipped with large flat 
screen televisions, eight full-time employees. 
Generates an average of 40 new patients a 
month. Offers all dental procedures with access 
to iTero scanner, digital x-rays, digital pano, 
etc. Spacious waiting room with a coffee bar 
and TV for patients. Large doctor’s office with 
desk and computer. Employee break room 
with full kitchen. Invisalign.  Preferred Office 
PSR supported Family Financing. Available 
PPO client base. Why choose this office? At 
Affordable Dentistry Today, we firmly believe 
that your oral health directly affects your 
overall health and we are equipped with 
state-of-the-art equipment and the most up 
to date training to provide comprehensive 
services for your dental care. Whether you need 
treatment for an abscessed tooth, cosmetic 
whitening for a big event, or a simple check-
up and cleaning, Affordable Dentistry Today 
offers a wide variety of services to ensure your 
optimal oral health. Total rewards guaranteed 
base pay or personal collections; whichever 
is greater. Opportunity for profitability and 
referral bonus; paid time off; paid holidays; 
work/life balance; stock ownership/hygiene 
revenue opportunities. Comprehensive 
insurance program. Retirement savings plans. 
Unlimited employer paid continuing education 
opportunity, no yearly maximum. Educational 
requirements DMD or DDS degree State 
License. Contact Johanna Haywood, e-mail 
jhaywood@heartland.com. 

General Dentist, Peoria IL – Associates 
in Dentistry is seeking highly motivated 
associates to join our well-established, thriving 
group practice. Excellent opportunity with 
competitive compensation and possible future 

partnership potential. Position is offered to 
new graduates and experienced dentists. We 
have five convenient locations in the Peoria 
and surrounding area, highly trained staff and 
offer you the ability to practice a wide range 
of dentistry with both children and adults. For 
more information, please contact our business 
office at 309/697-5680 or e-mail SRyan@
associatesindentistry.com. 

MISCELLANEOUS
Hands On Extraction Classes – Learn advanced 
extraction techniques, elevating flaps, 
suturing, third molar removal, handling large 
abscesses and bleeding. Participation on live 
patients.  Website: www.weteachextractions.
com; phone: 843/488-4357; e-mail: 
drtommymurph@yahoo.com.

ENDODONTICS IN 
YOUR OFFICE

 
An experienced general dentist 

with over 6,000 treated root canals 
will perform endo in your office. 
By keeping patients in your office 

you can more easily perform 
follow up treatments and increase 
your revenue stream. Dr. Baran’s 
relaxed and calming demeanor 
will put your patients at ease. 

Contact: Ron Baran DDS,
MBA, MA 

http://drronbaran.com 
847/962-3347 

mesialbuccal@gmail.com.

February 21-23 
CDS Midwinter Meeting, Chicago

March 15 
ISDS Board of Trustees, Springfield

March 22 
ISDS Membership Committee, 
Bolingbrook

April 2 
ISDS Public Health Dentists 
Conference, Springfield

April 3 
ISDS Capital Conference/
Dentist Lobby Day, Springfield

April 4 
First ADA Delegation Caucus, 
Springfield

April 12 
ISDS Dental Leaders Conference, 
Springfield

April 14-16 
ADA Dentist & Student Lobby Day, 
Washington, D.C.
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The Dentists Insurance Company continues to innovate and grow.  
With a heritage of 38 years and counting, TDIC now delivers dentist-focused protection  
to more than 19,000 dentists in 10 states – and we’re growing to protect even more.  
Our success is due in no small part to the collective strength of our company, the trust of  
our policyholders and focus of our dentist-led volunteer board of directors.

It’s our privilege to serve a community of dentists who are engaged in the future of their 
profession. Together, we’re stronger than ever. 

empowered  

Protecting dentists. It’s all we do.®
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